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“I’m a risk-taker. 
I will continue 
and whatever is 
going to happen, 
will happen. I’m 
actually driven 
to do more 
investing during 
this time. It’s 
just a personal 
conviction.

John Kamara

“I have the 
feeling that 
in the next 10 
years, 70% of 
all investments 
will be impact 
investments.

Stephen 
Brenninkmeijer 

“Be the change 
that you want to 
see in the world.

Satish Kumar

“We should 
push our 
philanthropy in 
directions that 
really sustain 
this planet and 
the future of our 
children.

Dr. Malini Saba

“We need to stop 
focusing on 
health systems, 
on healthcare, or 
health services 
and think much 
more about 
creating health 
and well-being.

Lord Nigel Crisp 

“My father used to say 
‘if everybody goes 
right, ask yourself 
why? Maybe they 
should be going left.’ 
He inspired me to do 
things differently and 
to question where I 
am heading.

Victoria Engelhorn 

CASE STUDIES

Dr. Malini Saba Kurt and Victoria Engelhorn 

Stephen Brenninkmeijer 

Lord Nigel Crisp 

John Kamara Satish Kumar 
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1.1 Introduction

The world as we know it erupted in 2020. 
Paradoxically, as we are facing a health crisis 
and economic recession, the experience of 
COVID-19 has heightened the urgency to act. 
Instead of obstructing change, many now 
realise our potential to seize the moment. 
This has offset some of the division the world 
has faced over tackling the issues most 
pertinent to us, such as climate change, social 
inequality, health and well-being. Through 
this crisis have come more calls for society to 
take responsibility to address the problems 
of our global community. What has emerged 
from this study is how family wealth, through 
investing and philanthropy, can be part of the 
solution to achieve social and environmental 
change. 

This year, the Investing for Global Impact: A 
Power for Good study focuses more closely 
on the ultra-high net worth community and 
includes more family offices, relative to 
private investors, with the aim to explore the 
strategies, motivations, and attitudes of this 
cohort. The report’s unique contribution is to 
reflect the collective views of the private wealth 
community on impact investing, philanthropy, 
and traditional investing. Specifically, the report 
explores respondents’ investment strategies, 
portfolio allocations, returns, forthcoming 
expectations, and investment challenges. We 
also take the pulse on pressing global issues 
and highlight the environment and climate 
change as a key theme for this year’s report, 
along with an examination of the private wealth 
community’s response to COVID-19.

We have found that, driven by the community’s 
deep sense of responsibility to ‘make the world 
a better place’, the impact investing space is 
growing rapidly within it. A relatively recent 

phenomenon, impact investing has seen a 
significant surge since the beginning of the new 
millenium. With the COVID-19 global pandemic 
being a ‘wake-up call’, pressure on investors is 
building further to widen risk assessments and 
target social/environmental objectives when 
making investments. 

Our findings show that this has had a positive 
effect. Investors increasingly realise that 
engaging in impact investing does not 
mean one has to compromise on financial 
returns. Significant progress has also been 
made on improving impact measurement 
as better access to reporting data reduces 
greenwashing.

The report sheds light on attitudes of 
private wealth holders, who are often 
deeply committed to supporting social and 
environmental initiatives. For example, over 
half (52%) believe that, long-term, climate 
change will be the greatest threat to the 
world and 83% are very concerned by the 
effects we are already seeing from climate 
change. Furthermore, the large majority 
of respondents (69%) agree that COVID-19 
has affected their views of investing and 
the economy. Over two-thirds (64%) even 
expect that the crisis will force a deeper 
reconsideration of shareholder capitalism.

Such a shift in paradigms opens up unique 
opportunities to start or deepen engagement 
in impact investing. Additionally, our case 
studies introduce high-profile impact investors 
and philanthropists who share their views 
on past, current, and future developments 
in ‘being a power for good’. The research 
provided here allows investors/philanthropists 
to prepare and evaluate strategies, and to 
learn from the experiences of their peers from 
around the world. 

Survey 
participants

1.



9
INVESTING FOR GLOBAL IMPACT 

A POWER FOR GOOD 2020PREVIEW

1.2 Global overview of 
participants
The following outlines a profile of those who 
participated in the research –

The typical respondent is either from 
a single family office or an individual 
investor/family

A notable 341 respondents participated in the 
Investing for Global Impact survey, while 302 
valid responses were used to produce statistical 
results. Nearly half of those surveyed are from 
either single (35%) or multi-family offices (11% 
private and 3% commercial), with the average 
multi-family office servicing 11 families. The 
remaining respondents are individual investors/
families (34%), family-backed foundations (9%) 
or other related entities (e.g. charities) (8%) 
(figure 1.1). 

This study represents a cumulative net 
worth of US$264 billion 

The average net worth per participant/family 
stands at US$876 million, while the estimated 
cumulative net worth stands at US$264 billion, 
which is more than double that of last year’s 
report (figure 1.2)1. This rise in net worth reflects 
the fact that more single family offices serving 
ultra-high net worth individuals/families 
participated in the study this year. 

Methodology: The Investing for 
Global Impact report uses a mixed 
method, qualitative and quantitative 
approach. Between April and June 
2020, 341 surveys were collected from 
organisations and individuals around 
the globe, of which 302 responses were 
included in the study. The organisations 
represented include family offices, 
family foundations, and private 
investors. Seventeen interviews were 
also conducted to provide a greater 
perspective on survey responses and to 
produce case studies. 3535++3434++1111++99++3+3+8835%

34%

11%

9%

3%
8%

Single family 
office

Base: All respondents.
Source: Campden Wealth/GIST/Barclays Private Bank, 
Investing for Global Impact 2020.
Figures may not add up to 100% due to rounding.

Family-backed 
foundation (including 
foundations of 
a privately held 
corporation)

Individual 
investor or family

Commercial 
multi-family office

Private 
multi-family office Other (e.g. charity, 

etc.) 

Figure 1.1

Type of organisation

1 Financial Times/GIST/Barclays Private Bank, Investing for Global Impact 2019.
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$100m – 300m

$300m – 1bn

$1bn – 2bn

$5bn – 10bn

$2bn – 5bn

$10bn+

$50m – 100m

$20m – 50m

$10m – 20m

$5m – 10m

$1m – 5m

Less than $1m

Do not wish to 
disclose

Average Accumulative total

Figure 1.2

Total net worth of the family

11%

12%

5%

1%

6%

4%

2%

7%

7%

3%

5%

9%

27%

$876 m $264 bn 
Base: All respondents.
Source: Campden Wealth/GIST/Barclays Private Bank, 
Investing for Global Impact 2020.
Figures may not add up to 100% due to rounding.

$100m – 300m

$300m – 1bn

$1bn – 5bn

$5bn – 10bn

$10bn+

$50m – 100m

$20m – 50m

$10m – 20m

$5m – 10m

$1m – 5m

Less than $1m

Do not wish to 
disclose

Average Accumulative total

Figure 1.3

Value of your 2019 assets under 
management (AUM)

13%

11%

7%

0%

9%

7%

9%

3%

3%

11%

10%

17%

$699 mn $211 bn 
Base: All respondents.
Source: Campden Wealth/GIST/Barclays Private Bank, 
Investing for Global Impact 2020.
Figures may not add up to 100% due to rounding.

Average AUM stands at US$699mn 
with single family offices investing the 
largest proportion of assets

The assets under management (AUM) of those 
surveyed average US$699 million this year 
(figure 1.3). Comparing cumulative AUM by type 
of organisation, single family offices show their 
significant role in this research by bringing in 
a combined estimated AUM of US$94 billion, 
followed by private multi-family offices with 
US$38 billion, and individual investors with 
US$18 billion of investable assets (figure 1.4).
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Foundations dispersed US$19 million 
on average p.a.

The foundations’ average endowment is 
US$971 million, with the largest proportion, 
29%, being valued at between US$20 million 
and US$50 million (figure 1.5). The average 
dispersal stands at US$19 million per annum, 
reaching an accumulative total of US$325 
million annually (figure 1.6). It should also be 
noted that there were some foundations with 
particularly high endowment levels that have 
pushed up the average.

A global cohort with North America 
and Europe in focus

In total, the report represents respondents 
from 41 countries (figure 1.7). Over half (56%) 
of the participants are based in Europe, 
followed by 24% from North America, 11% 
from Asia-Pacific, and a combined 9% from 
the Emerging Markets (South America, Africa, 
and the Middle East). Somewhat reflecting 
the unevenness in respondent distribution, 
the average AUM broken down by region is 
highest in North America at US$965 million, 
followed by the Emerging Markets at US$749 
million, Europe at US$606 million, and Asia-
Pacific at US$438 million.

$94 bn

$38 bn

$18 bn

$5 bn

Base: All respondents, excluding foundations.
Source: Campden Wealth/GIST/Barclays Private Bank, 
Investing for Global Impact 2020.
Note: small sample size for foundations, private and 
commercial multi-family offices.

Figure 1.4

Total estimated AUM by type of 
organisation

Single 
family 
office

Private 
multi-family 

office

Individual 
investors

Commercial 
multi-family 

office

$1m – 5m

$5m – 10m

$20m – 50m

$1bn – 2bn

$100m – 300m

$10bn+

Less than $1m

Do not wish to 
disclose

Average

Figure 1.5

Value of 2020 endowment of family 
foundations

6%

6%

6%

12%

12%

29%

12%

18%

$971 m 
Base: All respondents.
Source: Campden Wealth/GIST/Barclays Private Bank, 
Investing for Global Impact 2020.
Figures may not add up to 100% due to rounding.

Less than $1m

$1m – 5m

$5m – 10m

$20m – 50m

$10m – 20m

$100m – 300m

Do not wish to 
disclose

Average Accumulative total

Figure 1.6

Foundation dispersal per annum

18%

6%

6%

35%

6%

18%

12%

$19 m $325 m
Base: All foundations.
Source: Campden Wealth/GIST/Barclays Private Bank, 
Investing for Global Impact 2020.
Figures may not add up to 100% due to rounding.

To read the rest of this chapter, please request a copy of the complete Investing for Global Impact - A Power for Good 
2020 report. Turn to page 02 for more details.
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Summary

Nearly half (47%) of respondents believe the 
impact investing space is growing steadily 
and 22% say the market is about to take off. 
Reflecting the recent rise in impact investing, 
80% of respondents made their first impact 
investment in the new millennium and more 
than half (52%) began impact investing in the last 
decade. 

The number one ranked reason to engage in 
impact investing is to make the world a better 
place. This is followed by a desire to show 
that family wealth can be invested for positive 
outcomes, and a belief that incorporating 
sustainability considerations will lead to better 
investment returns/risk projections. 

Fifty percent of respondents are active in impact 
investing, with multiple investments across 
different asset classes/causes, and 23% have 
made investments and are considering further 
opportunities. Interestingly, 16% pursue impact 
investing as their primary portfolio strategy.

In 2019, among those engaged in impact, this 
form of investing accounted for an average of 
20% of their investment portfolios. Respondents 
expect this to increase to 26% by 2021 and 35% 
by 2025. Also, 27% plan to allocate more than 
50% of their portfolios to impact investing within 
the next five years. 

The top three actions taken to promote 
sustainability within a portfolio are: negatively 
screening companies (or industries) according 
to their beliefs and social values (used by 
34% for all portfolio investments); integrating 
environmental, social, and governance 
considerations into investments (used by 26% 
across the whole portfolio); and 30% invest 
to address a specific social/environmental 
challenge in all/a majority of their investments.

2.1 Engagement

In a pandemic era and with an economic crisis 
looming, one would expect gloomy predictions 
from investors. But impact investing poses a 
paradox. Despite fears of a global economic 
downturn, which is already taking effect in many 
parts of the world, the impact investing market 
plays a unique role. In times when paradigms 
are shifting, impact investing could be part of 
the solution to the pressing issues that we, as 
global citizens, face. 

Impact investing is becoming more 
mainstream

In this context, it is no surprise that the impact 
investing space in 2020 is perceived to be 
growing steadily by 47% of the private wealth 
holders and family office executives who 
participated in this study (figure 2.1). Twenty-two 
percent even believe that the market is about to 
take off.  

Engagement, 
allocations, and 
strategy 

2.

Impact investing: Investments 
made with the intention to generate 
positive and measurable social and 
environmental impact, alongside a 
financial return. Impact investments 
can be made with different investment 
approaches, across asset classes, and 
target a range of returns from below 
market to market rate, depending on 
investors’ strategic goals.

Philanthropy: Charitable giving to 
human/environmental causes on a 
large scale. More than a charitable 
donation, it is an effort undertaken 
by an individual or organisation to 
improve social and environmental 
welfare. Wealthy individuals or families 
sometimes establish foundations to 
facilitate their philanthropic efforts.

To read the rest of this chapter, please request a copy of the complete Investing for Global  Impact - A Power for Good 
2020 report. Turn to page 02 for more details.
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Summary

Almost half (45%) of respondents agree that 
one can choose to target lower financial 
returns or to take on greater risk, but they do 
not have to give up returns in impact investing. 
Nearly a third (32%) say there is no trade-off 
between financial returns and impact.

A large majority of respondents (87%) say their 
impact investments either met or exceeded 
expectations on non-financial objectives, 
reflecting a very high level of satisfaction 
among investors.

In terms of the progress made within 
impact investing over the last 10 years, 47% 
believe that strides have been made in 
the sophistication of impact measurement 
and management. Forty percent and 
38%, respectively, believe the common 
understanding that impact-related definitions 
and segmentation have made significant 
progress, along with the availability of 
professionals with relevant skill-sets.

The most significant barriers to starting/
increasing impact investing is perceived 
to be a lack of high-quality investment 
opportunities (fund or direct) with proven track 
records, as noted by 20% of respondents, 
followed by concerns about the relative 
underperformance of financial returns 
(17%), and confusion about impact investing 
terminology and processes (13%).

The most difficult challenges for philanthropy 
are noted to be measuring the impact 
of philanthropic activities and scaling up 
successful initiatives as reported by 16% and 
10% of respondents, respectively.

3.1. Performance

Some investors shy away from impact investing 
as they expect low returns. The following section 
challenges this assumption and shows that 
returns in impact investing are similar compared 
to those of traditional investments.

Combining responsibility with financial 
returns

With more research on performance, the myth 
is debunked that impact investing is not feasible 
for generating a positive return.13 In fact, 45% 
percent of the respondents surveyed confirm 
that you can choose to target lower financial 
returns or to take on greater risk, but you do 
not have to give up returns for impact. Similarly, 
32% believe that there is no trade-off between 
financial returns and impact, suggesting that 
the impact investing market is increasingly 
delivering similar results to traditional investing 
(figure 3.2 and 3.3). In the words of one family 
member:

Products and 
performance 

3.

“We are investors. Our 
first criteria is financial 
returns. But, it doesn’t 
mean we compromise on 
responsibility. And we try 
to find the companies and 
the funds that believe in 
the same philosophy.
Family member, single family 
office, Europe

13 For example, previous editions of Financial Times/GIST/Barclays Private Bank, Investing for Global Impact 2019; GIIN 
Perspectives, Evidence on the Financial Performance of Impact Investments. 

To read the rest of this chapter, please request a copy of the complete Investing for Global  Impact - A Power for Good 
2020 report. Turn to page 02 for more details.
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Awareness of one’s carbon footprint 
often impacts investment decisions 

When drilling down further, it became evident 
that those who know their carbon footprint 
often use this knowledge to actively manage 
their footprint downwards (with a target in 
mind) (9%) or to consider it more broadly when 
making investment decisions (13%) (figure 4.7). 

Many others want to get on board

It is also notable to highlight that two-in-
five respondents (39%) who do not currently 
know their carbon footprint, expressed an 
interest in learning it to help guide their future 
investment decisions (figure 4.7). Therefore, 
there is a sizeable appetite among private 
wealth holders to gain more knowledge with 
a view to integrating CO2 considerations into 
their investment strategies. In the words of a 
family member from North America:

Knowing your carbon 
footprint

The amount of carbon dioxide in the 
planet’s atmosphere has surpassed the 
highest recorded level in human history, 
reaching a new peak this year in spite of 
the COVID-19-related lockdown. As one 
of the most influential factors in climate 
change, this leads to global warming and 
the knock-on effect of environmental 
damage, wildlife extinction, dangers to 
human health, and economic loss. In turn, 
it is useful for companies and investors to 
know their carbon footprint, so as to better 
understand and combat the negative 
impact of climate change.

One-in-five private wealth holders 
know their carbon footprint

This year, we asked private wealth holders 
and their family offices/foundations if they 
know the carbon footprint of their portfolios 
and, interestingly, about one-in-five (19%) say 
they do; three-fifths (60%) say they do not 
(figure 4.6).

“We know the carbon 
footprint of 92% of our 
portfolio and we’re below 
the benchmark. I feel 
pretty good about that.
Chief financial officer, 
foundation, North America

“I think almost every 
company should know 
their carbon footprint. 
So, if you’re a bank, how 
are you investing in 
petroleum companies or oil 
companies? What is your 
balance sheet score? And, 
how about a consistent 
way for global investors to 
understand how carbon 
scores rule out, so that they 
can easily make decisions. 
From an investment 
perspective, it may be 
better to keep this stuff 
private. But, for the overall 
economy and climate 
situation, it would be much 
better if people knew what 
their carbon footprints 
were.

Family member, single family 
office, North America

Carbon footprint: The amount of 
carbon dioxide, or greenhouse 
gas emissions, released into the 
atmosphere as a result of the activities 
of a particular individual, organisation, 
or community. 

Fossil fuels: A natural fuel such as 
coal, petroleum or gas, formed in 
the geological past from the remains 
of living organisms. Fossil fuels can 
release large quantities of carbon 
dioxide when they are burned and lead 
to the emission of toxins and global 
warming, thereby being hazardous to 
public health and the environment.
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Private wealth holders are divided 
on fossil fuel investments

When asked how they feel about investing 
in companies that produce fossil fuels, 
respondents had a mixed reaction. Just 
under half (47%) feel that fossil fuels should 
be considered for investment either because 
of their potential to contribute to renewables 
(34%) or the strong financial returns they 
generate (13%). Another two-fifths (40%) 
said they should not be considered for 
investment given the damage they cause 
to the planet (25%) and the risk they pose 
concerning stranded assets and valuations 
(15%) (figure 4.8).

6060++1919++212160%19%

21%

No

Base: All participants.
Source: Campden Wealth/GIST/Barclays Private Bank, 
Investing for Global Impact 2020.

Yes

Don’t know/Not applicable

Figure 4.6

Awareness of the carbon footprint 
of one’s portfolio

We know our carbon 
footprint but it does not 
change how we invest

We know our carbon 
footprint and, amongst 
other factors, consider it 
when making investments

We don’t know the 
carbon footprint and don’t 
think it would change 
how we invested if we did

We don’t know the 
carbon footprint but 
would like to know to 
help future investing

We know our carbon 
footprint and are actively 
managing it downwards 
with a target / goal in mind

Don’t know

Figure 4.7

How investment approaches to the carbon 
footprint of portfolios can best be described

9%

13%

19%

9%

39%

13%

Base: All respondents.
Source: Campden Wealth/GIST/Barclays Private Bank, 
Investing for Global Impact 2020.
Figures may not add up to 100% due to rounding. 

3333++2525++1515++1313++1414
34%

25%15%

13%

14%

Should be 
considered an 
investment given the 
potential they have 
to be contributors 
to renewables

Base: All respondents.
Source: Campden Wealth/GIST/Barclays Private Bank, 
Investing for Global Impact 2020.
Figures may not add up to 100% due to rounding. 

Should be considered 
an investment given 
the financial returns 
they generate

Should not be an 
investment given 
the damage they 
cause to the planet Don’t know

Should not be an 
investment due to the 
risk of stranded assets 
and valuations

Figure 4.8

Investment views towards companies 
that produce fossil fuels

To read the rest of this chapter, please request a copy of the complete Investing for Global Impact - A Power for Good 
2020 report. Turn to page 02 for more details.
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At what stage do you see the impact investing 
market in 2020?

Campden Wealth:
Impact investing is becoming increasingly popular within the 
private wealth community, with a notable proportion of investors 
now engaged. While there is still significant room to grow within 
the market, we are seeing impact transition into an investment 
approach that is no longer being adopted by just a few, such 
as millennial or Next Gen family members, but is capturing the 
attention of families and their family offices more broadly.

Barclays Private Bank:
Whilst the market is growing rapidly, against an innovation lifecycle, 
the market is still only within the “early adopter” stage. The topic 
does have widespread visibility and increased interest. However, 
actual deployment of capital is still gaining traction, as families need 
support to understand their options and find the right opportunities. 

GIST:
Today, the market is still in its infancy. We need sharper definitions 
of terms and approaches with comprehensive explanations, 
deeper content, and the ability to operate with project specific 
matrices. This is no longer a “feel good” factor, but an essential 
strategy and approach.

Why does impact investing matter to the world 
today?

GIST: 
The challenges the world faces have revealed many weaknesses 
and flaws in our global systems, and we must change and get 
better. They must prompt us into action, with new urgency, 
energy, and awareness. Investing must be more smart, holistic, 
and sustainable to generate positive outcomes for people and 
the planet. 

Barclays Private Bank:
Impact investing recognises the simple fact that every investment 
makes an impact on the world. This recognition may help one to 
avoid investment risks, invest more responsibly or invest proactively 
to address the substantial social and environmental problems we 
face. In all these cases, impact investing is fundamentally changing 
how the investment industry operates. 

Roundtable discussion: 
The partners’ view

6.

Gamil de Chadarevian, 
Founder, GIST 

Dr. Rebecca Gooch, 
Director of Research, 
Campden Wealth

Damian Payiatakis, 
Head of Impact Investing, 
Barclays Private Bank
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How do you envision impact 
investing will evolve over the next 
five years?

Campden Wealth:
We are seeing three trends coalesce at the 
moment. The first is the ongoing and rapid 
growth in wealth holders’ engaging in impact. 
The second is a major generational transition, 
which is leading to a wave of Next Gens – 
who are often the drivers of impact – taking 
over their families’ wealth management. 
The third is families’ increased appetite for 
sustainable investing due to COVID-19. These 
factors, taken together, will likely lead to a 
significant bolstering of the market over the 
coming years.

Barclays Private Bank: 
I expect more widespread adoption across 
the investing landscape. There will be 
successes and failures. We will see the 
crescendo of the current, rising hype 
cycle. Greenwashing is likely to be called 
out, leading to disillusionment from some. 
Sceptics will probably attack rather than 
simply deny or ignore the benefits. Overall, 
the field will mature and move forward so 
that it is stronger and more systemic than it 
is today.

Campden Wealth:
For a growing number, impact investing 
represents the way of the future. Society 
today is faced with a myriad of challenges, 
such as climate change, COVID-19, and a 
widening economic divide, and philanthropy 
and governmental action alone cannot 
sufficiently tackle them. Impact investing 
bridges the gap between giving and profiting, 
to bring sustainability to the forefront of our 
investment decisions. Given the magnitude 
of wealth the top one percent hold, if 
orchestrated collectively, this can be a 
powerful tool for change. 

How do you think COVID-19 will affect 
activity within impact investing and 
philanthropy?

Barclays Private Bank: 
Events of 2020 have triggered many to be 
more conscious of our personal relationships, 
connectivity, and fragility. This re-evaluation 
of life and priorities may serve as a catalyst 
for families to reflect also on their wealth, 
investments, and giving. These are generally 
starting points for our client conversations 
about getting more active in impact investing 
and philanthropy. 

GIST: 
COVID-19 related challenges will likely 
accelerate impact strategies and investments. 
Already, COVID-19 has altered perceptions of 
which companies and business models are 
sustainable and sound. We need this increased 
focus and renewed vigour for sustainability to 
be matched with transformational, profound, 
and impactful change.

Campden Wealth:
COVID-19 is causing many wealth holders 
to re-evaluate both their portfolios and their 
priorities. Many have been awakened to just 
how fragile we as individuals, businesses, and 
societies are when confronted with a crisis like 
this. In turn, some are upping their game on 
risk management and looking more closely 
at the ESG factors in their investments, seeing 
this as just ‘good business practice’. Others 
are looking more intently to impact investing 
and philanthropy for solutions. Taken together, 
COVID-19 is likely to drive these areas forward.

“ Events of 2020 have 
triggered many to be 
more conscious of our 
personal relationships, 
connectivity, and 
fragility. This re-
evaluation of life and 
priorities may serve as 
a catalyst for families 
to reflect also on their 
wealth, investments, and 
giving. 
Damian Payiatakis, Head of 
Impact Investing, Barclays 
Private Bank
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private wall many wealth holders/family 
offices sit behind. Here is where building trust 
is key, and this often takes time and personal 
introductions/referrals.

GIST:
Investors are becoming more comfortable 
with impact investing as an approach. 
However, what is still missing is a widespread 
and comprehensive understanding of the 
range of opportunities currently available 
to them, and the many different ways that 
investments can be used for the benefit of 
people and the planet.

GIST:
We expect the inflows into impact investment 
products to continue growing as greater 
awareness and understanding will follow on 
from the increasing coverage of the sector. We 
believe there has never been a better time to 
accelerate progress and smart innovation to 
generate profound impact around the world. 
We need to move the needle! 

What major barriers to impact 
investing remain and how can we 
address them?

Barclays Private Bank:
Well-known issues about terminology, 
measurement, and greenwashing will be with 
the industry for some time, though positive 
efforts are underway to address them. One of 
the biggest barriers lies with individuals but 
can be overcome with a simple question: “Do 
I care about the impact my portfolio makes 
today, or could make, on the world?” If yes, 
then like many of our clients or respondents 
and interviewees to this report, you can accept 
these issues and start investing in line with 
your values and beliefs. 

Campden Wealth:
Beyond barriers such as terminology and 
measurement, one issue is the division 
between investors and investees. Appetite 
for impact investing is growing within the 
wealth community. However, some families 
don’t know where to start or how to scale-up. 
Yet, investees with promising opportunities 
often cannot penetrate the notoriously 

“We believe there has 
never been a better time 
to accelerate progress 
and smart innovation to 
generate profound impact 
around the world. We need 
to move the needle!
Gamil de Chadarevian, Founder, 
GIST 

“Society today is faced with 
a myriad of challenges, 
such as climate change, 
COVID-19, and a 
widening economic 
divide, and philanthropy 
and governmental 
action alone cannot 
sufficiently tackle 
them. Impact investing 
bridges the gap between 
giving and profiting, 
to bring sustainability 
to the forefront of our 
investment decisions.
Dr. Rebecca Gooch, Director of 
Research, Campden Wealth

To read the rest of this chapter, please request a copy of the complete Investing for Global Impact - A Power for Good 
2020 report. Turn to page 02 for more details.
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With appreciation from GIST 
We would like to thank the following individuals and 
organisations: Danilo Santoboni, Megan Taylor, Assifero, 
SEREIN and the Women’s Forum for the Economy & Society 
for their very much appreciated support and engagement.

A special thanks for the dissemination in Italy to Assifero, 
the Italian association of grant-making foundations. Assifero 
established in 2003, today associates over 100 Italian family, 
corporate and community foundations. www.assifero.org

SEREIN empowers families to protect all that is important 
to them by focusing on well-being and clarity. Based on the 
first-hand experience of myriad challenges inherent in the 
responsibility of custodianship and legacy, SEREIN was initially 
established to support NextGens with competence and a 
framework for inevitable accomplishment. With a philosophy to 
illuminate rather than advise, SEREIN helps others unlock their 
own insights and wisdom. Our social impact investment with 
an exponential and sustained ROI is anchored on empowering 
individuals to positively impact well-being and support leaders 
in manifesting their vision. The greatest impact on our planet 
is determined by the habitual choices we make every day. 
How we treat our bodies affects our planet. How we treat our 
planet affects our bodies. What legacies we leave behind 
are determined by our thoughts and actions today. SEREIN 
and GIST are jointly exploring opportunities that support our 
delicate eco-system by setting up individuals for inevitable 
accomplishment for their missions and sustained wellness. 
Discover more at www.sereinprivate.com

Danilo Santoboni is an international corporate lawyer with 
valuable experience in the European and American impact 
investing markets, where he provides legal and business 
strategic advice. He is also a partner of GIST. As such, he 
supports the projects that GIST promotes, including the 
report, “Investing for Global Impact: A Power for Good”. He can 
be contacted at dsantoboni@gmail.com

Megan Taylor is a partner of GIST and has supported the 
development of investment initiatives and projects including 
the “Investing for Global Impact: A Power for Good” report over 
the past four years. She is an investor with GIST in MIA 
Foodie - an ethical food company - and is passionate about 
impact investing in the area of education. She is the founder 
of Move The World, an experiential education organisation 
based in Ghana and is a Director of RISE Beyond, a leadership 
development consultancy. She can be contacted at megan@
risebeyond.org.

We would like to extent a particular thank you to our friends 
at the Women’s Forum for the Economy & Society, in particular 
Chiara Corazza, the Managing Director, and her delightful team 
for their unique support, insights, and collaboration with our 
2020 survey. Discover more at www.womens-forum.com.
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